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It has been another tough month for UK les-
sors, and most people in the industry know 
funding is top of the agenda.

Small ticket lessor 1pm is certainly no 
exception, having seen its funding lines 
reduced by 15 percent.

In a trading statement, the AIM-listed les-
sor said that one of its block discounting 
funders had withdrawn from the market, 
and another had reduced its credit facili-
ties.

The growing number of customers 
requesting payment variations has also had 
a “consequent” impact on cash flow and on 
the timing of prospective profits.

Not one to give up, Mike Johnson, 1pm’s 
chairman, remained positive, saying that he 
was confident that his strong relationships 
within the market place would enable the 
company to find new funding sources.

Elaine Levitton, the operations director at 

Genesis Capital, said that her business had 
been affected by funders withdrawing facil-
ities or limiting their appetites for new busi-
ness.

Genesis closed its Leeds office last sum-
mer and stopped taking on new vendor 
relationships due to the lack of funding 
available. Since last August, new business 
has fallen by half – which has led the busi-
ness to reduce headcount by 60 percent.

Even though Levitton said that she 
expects new business to continue to fall, she 
believes that it will be far more gradual, at 
least until the end of the summer. 

“But it’s difficult to predict when the 
funders will be genuinely ready to write new 
business again,” she explained last month.

General Capital, the AIM-listed asset 
finance specialist, also admitted that due to 
funding difficulties, its future was “uncer-
tain”.

But it is not all bad news out there, 
either. 

In conversation during a gathering at The 
Ivy – generously hosted by LPM Outsourc-
ing to celebrate its 21st birthday – Syscap 
CEO Philip White said that his company 
had actually renewed and expanded fund-
ing facilities with two of its funders, Lom-
bard and BNP Paribas Lease Group (see 
page 16).

Things certainly are difficult in the mar-
ket place right now, but companies will 
need to tough it out to prepare for the 
upturn.
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UK lessors report a mixed bag
Profits at UK arm of SG Equipment Finance rocket, Close Leasing hit by start-up costs
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Close Leasing Limited
Equipment lessor Close Leasing 
Limited made a pre-tax loss of 
£885,572 (€956,080) in the year 
ending 31 July 2008, according 
to financial statements published 
by the company last month.

The lessor, whose immediate 
parent is Close Asset Finance, 
only started trading in November 
2007. However, in its directors’ 
opinion, it had “achieved satis-
factory results in the year which 
were in line with the plan”.

“The outlook for the continu-
ing development of the business is 
positive,” the directors said. “The 
balance sheet shows that the 
company remains well capitalised 
despite the start-up losses incurred 
in the period.”

Indeed, the balance sheet at 31 
July 2008 was healthy, with equi-

ty worth £1.4 million. The lessor 
had just over £9 million of debt-
ors falling due within one year, 
and over £12 million after more 
than one year.

Although, as with all leasing 
companies, credit risk was the 
principle risk that the company 
faces, Close Leasing’s directors 
also said that it was faced with 
the risk of damage to the compa-
ny’s reputation as well as com-
petitive pressure.

SG Equipment Finance Limited
At the bank-owned lessor SG 
Equipment Finance Limited, the 
“highly competitive” business 
environment was also highlighted 
as the main risk, with tighter 
margins as a result.

For the year ending 31 Decem-
ber 2007, the lessor reported a 
pre-tax profit of £1.3 million, up 
by a significant 77 percent on 

2006’s £745,000, according to 
documents published last 
month.

With new business up by over 
£40 million to reach £164.2 mil-
lion, the company’s directors 
said they anticipate “further 
growth” in the new financial 
year, although different levels of 
business and profit would 
depend on the “timing, source 
and nature” of the transactions.

The growth in new business 
was largely attributed to the 
expansion of existing and new 
business lines, which was also 
the “principal driver in the 
increase of the profit level”.

Return on the total portfolio 
rose from 6.2 percent in 2006 to 
6.9 percent in 2007, which, 
according to the company, was a 
reflection of the increase in inter-
est rates in the new business 
written.

Additionally, SG Equipment 
Finance’s parent, Franfinance SA, 
the specialised financial services 
arm of Société Générale, has com-
mitted itself to providing the 
company with cash resources to 
cover its expenses and obligations 
for the next year, giving the lessor 
guarantees for the future.

Arval UK Group Limited
Meanwhile, the fleet contract hire 
and fuel card subsidiary of one of 
Société Générale’s competitors, 
Arval UK Group Limited, part of 
BNP Paribas Lease Group, also 
reported its annual figures.

Turnover grew both organi-
cally and by acquisition at Arval, 
to reach £2.6 billion.

Indeed, in the year ending 31 
December 2007, the lessor 
acquired Allstar Business Solu-
tions Limited and its subsidiary 
Dialcard Fleet Services Limited, 


